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With the
aUSPICIONS SeAson
around the corner,
many developers
in Delhi-NCR are
coming out with

pecial freebies
and discounts to
offer the best deal
to their buyers

remained under pressure
for some years which is now
witnessing increase in con-
sumer interest compared to
last year when it had to deal
with GST and a new regu-
latory regime and builders
would like to offlead some of
Lheir stock during the com-
ing months. With the festi
season around the corn
someone has heen planning
on buying his or her first
home perhaps this is the
right time to buy.

The festive season has al-
ways been encouraging for the
real estate market. To encash
on the increased demand dur-
ingthe festive season, builders,
on their part, leave no stone
untumed to lure customers
with freebies and discounts.
On the one hand, some offers
can be genuinely rewarding if
the customer has picked the
right developer and project
On the other, offers can also be

misleading - for instance, if 3
financial scheme is not Lmns
parent and the buyer does not.
read and understand the fine
print. Also, white goods free-
bies only make sense if the
praperty itself is of inherent
value to the buyer.

According to Anuj Puri,
chairman, Anarock Property
Consultants, if a buyer has
selected a desirable prop-
erty and is getting add-ons
like free modular
kitchens, essential fittings
and reserved parking space,
thrse make sense as they

genuine value-additions.
Nso, waived stamp duty and
registrat

make sense

project is in the wrong lo-
eation orthere are otherinher-
ent defects such as unreliable
utility wpnhr. Jacli of social

2Ry A,

formed well in every aspect in
eomparison to last few years.
Sales and deliveries in the
sector have shown a signifi-
cant growth in each segment
and buyers are also pretty
confident to make a hous-
ing desl. Developers would
definitely like to cash in on
the never before positive
trénd eurrently runhing in
the market, hence they have
come up with discounts and
schemes to atiract buyers,

Harinder Dhillon, VP sales,
DLF Ltd., believes that ev-
ery festive season is differ-
ent from the other since they
take major leaps and grow
further every year “We have
so much to offer this time
and the handover of our lat-
est property The Skycourt
has already begun,” asserts
Dhillon, adding, “transac-
uans have already increased

icantly and we expect
tmsnumbertn inerease even
further with respect to the
last season.”

Inthe series of festive offers
aeross Delhi NCR, some de-
velopers have centred their
offers on better payment
plans rather givin
freebies and lucrative stuff.
One of the prominent real-
tors Ajnara India has a very
unique scheme in its Greater
Nolda project, Ajnara Olive
Greens. Interested buyers
ean book thelr home by pay-
ing only 231,000

M3M has once again come
up with a unique campaign
for its ready-to-move-in resi-
dentlal projects. “Under our
new offering, buyers have to
pay just 1 per cent as down-
payment and move into the
residence of their dreams
and pay the balance home
loan free for the first

blic nptln

Unlike the couple of years,
this year the realty scenario
seems different and has per-

timeé in India The same is
wvalid on ready-to-move-in 2,3
& 4 BHK residencies starting
from 780 lakh in M3M Wood-

of deals for buyers.

B

Atulyam, they

City, Gaurs Siddhartham and
come
up with their campaign ‘Dou-

After breaking earlier sales re- fler
cord, realty major Gaurs Group For Gaur
has much more in their bucket can get an

For Gaur
have

Experion Developers, a 100
per cent FDI funded devel-
aper, has enhanced its exist-
ing scheme 25/75 mega “move
in now and pay later’ valid on
its ready-to-move-in premium
residential iject The Heart-
song, Seetor

Haryana . The oﬂbr allows the
customers to make 25 per cent.

id, “Our festive offering
i& a tribute to the auspicious
beginning of Navratri and an
attempt to further delight our
prospective customers.”

‘Tulip Infratech is also set to
give 10-15 per cent discount
on list price of its projects —

Tulip Violet, Tulip Purple &
Tulip Ivory - all located in Gu-

On the one
hand, some
festive offers
can be rewarding
if the customer

families living, four clubs, 13
play zones, three swimming
ols ete.

Sikka Group has 45 own
payment and rental plans in
form of offers in their projects
across NCR. For Sikka Ki-
maantra Greens, buyers can
pay 5 per cent now and rest on
possession along with assured
rental of 13,500 per month. For
Sikka Kaamya Creens, the
group is offering u Hat 2699 per
SCI it mte and in Sikka Kapital

uyers ean invest 9
iukh and gm. 712,000 per month
with bank guarantee,

mucn housing is nﬂer!ng

and pro.lect. on
the other, offers
can also be

a misleading

roup Nas already
witnessed record interestsfrom
homebuyers during the week-
end property carnival, and now
the group is offering a striking

ent plan for its project

Saya CGold Avenue. Interest-
ed buyers can book home by
paying only 10 per cent of total
price with no EMI till offer for
possession. Also, during festive
seasons, buyers will get free
ear parking space along with
iheir homes.

Vatika Group is providing
ready-to-move-in fully-loaded
smart homes starting from
16349 per sqt. with lucrative
benefif se are available
at three of our condominiums,
independent floors, city homes
and lifestyle homes which are

a part of our township Vatika
India Next” avers Anu
Varshney, viee president - sales
and markehng, Vatika Limited,
The benefits include installa-
tion of electrical appliances like
air conditioners and television,
semi modular kitchen, free car
parking, power back up, club
membership, ete. Buyers can
choose from 2 BHE to 4 BHE
homes. The township has 11
residential projects with G000+

new home buyers in Emscu
and Dreamville projects. They
are proposing lucky homebuy-
ers to buy home and get. every-
thing new like having modular
kitehen, home appliances, and
work in the apartment.
Spectrum Metro has a big
bunch of deals with a single
unit, booking in their projects.
Buyers can get a chance to win
Mervedes Benz along with as-
sured gift on every booking.
This festive season, SVP
Group is not only coming up
with lucrative offers but is
handing over Keys to their
valuable customers for its proj-
ects Gulmohur Garden, Ra-
jnagar Extension, Ghaziabad;
Gulmohur Residency, Indira-
puram; and Gulmohur Greens,
Mohan Nagar
Housing com, part of Elara
Technologies. which also owns
Pro) com and Makaan.

com., has announced its an-
nual, online home shop)
festival, Home Utsav 2018. The
month-long festival, which has
been started on October 1,
2018, offers a unique platform
for home seekers to find their
dream homes during this fes-
tive season. This festival will
have the participation of 150
premium developers and 500
channel partners, showcasing
over 350 projects in the event
across India.

Those locking to invest
in property can explore the
above festive offers. However,
they will be well advised to do
their own due diligence before
buying property.
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