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More Takers for Studio and
Serviced Apartments in NCR

Ready to spend ¥50L to 1 cr for a studio apartment in and around CBDs

Falzan.Haldar@timesgroup.com

New Delhil: Leading developers
in the National Capital Region
(NCR) are getting increasing en-
quiries for studios and serviced
apartments during the Covid-19
crisis as homebuyers look for che-
aper houses that are close to their
workplace.

According to developers, a lot of
buyers are ready to spendes0lakh
to ¥l crore for a studio apartment
in and around central business
districts.

Godrej Properties, which has an
inventory of 240 studio apart-
ments on Nolda Expressway near
the Jewar airport, said enquiries
for studio apartments have incre-
ased exponentially Noida-based
Gaurs Group, which has an inven-
tory of more than 400 studioapart-
ments, 1ssellingate451akh aplece,
while Godre)’s studlo apartments
are priced ate591akh each.

“During the pandemic, there has
been a rising demand for work-
from-home units near workplaces.
The sale of managed studio apart-
ments is driven by IT professio-
nals. With big companies announ-
cing work-from-home even in the
long term, youngprofessionalsare
looking for a separate set-up,” said

Close to HOML

During Covid-19 crisis,
homebuyers look for
cheaper houses that are
close to their workplace

z45 lakh 259 lakh
Gaurs group  Godrej
("APPROXIMATE)

Pankaj Bansal, director of Gurga-
on-based M3M group. Bansal said
out of these, 100 were soldamid Co-
vid-19and that80% of studioapart-
ments in another under-construc-
tion project have been sold.

“Millennials and investors are
key for sale of studio apartments,
which are at a prime location in
Noida. All of our sales processes
wereavailableonline toourcusto-
mers much before the lockdown
and we havereceived good respon-
se for studio apartments,” said
Lalit Makhijani, chief marketing
officer, Godre] Properties.

Gurgaon-based Elan Group said
itsserviced residences, named Al-
tura, are generating traction
among young professionals.

“We have announced flxed ren-
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for a separate setup

Pankal Bansal, m3m group

tals for two vears. Covid-19 will re-
define lifestyle and we offer a self-
sustained residency where a per-
son would not have to move out for
any retail, entertainment or di-
ning need, and the young crowd
likes it.," sald Ravish Kapoor, ma-
nagingdirector, Elan Group.

Gaurs Group, which launched
its studio apartments during
lockdown, said sales have been
brisk. “The Covid-19 pandemic
and subseguent lockdown is all
set to change the way we live. Peo-
ple will increasingly prefer their
offices near their residence or a
set-up which may double up both
as residence and office. Such an
offering was the need of the ho-
ur,” said Manoj Gaur, managing
director, Gaurs Group.
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